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Canterbury Consulting (“CCl”) is an SEC registered Investment Adviser. Information pertaining to CCl's advisory
operations, services, and fees is set forth in CCI’s current Form ADV Part 2 (Brochure), a copy of which is available
upon request and at www.adviserinfo.sec.gov. Information provided through CCl’'s Quarterly Outlook related to
market or asset class performance figures is believed to be derived from reliable sources. However, CCl assumes
no responsibility for their content or the manner in which the viewer utilizes such information. The performance
information presented in certain charts or tables is for informational purpose only and represents historical
performance based on available market data results for the quarterly period shown above and does not reflect any
performance related to trading in actual accounts. Any recommendations or statement made in the Quarterly
Outlook is not to be construed as specific investment advice. The viewer should be aware of the inherent
limitations of data derived from the retroactive application of historical data developed with the benefit of
hindsight and that actual results may differ. Actual performance with client accounts would be materially less
than the stated performance results for the same period when including the deduction of advisory fees, brokerage
or other commissions, and any other expenses that a client would have paid.

September 30, 2022


http://www.adviserinfo.sec.gov/

Role in the Portfolio Private Capital

Canterbury Consulting recommends a diversified portfolio of private capital strategies. Consistently
committing to private capital drives long-term asset growth, net of inflation, by taking advantage of the
illiquidity premium derived from inefficient markets and superior manager selection.

— Canterbury blends strategic and opportunistic approaches to construct private capital portfoliostdiversified by sector,

geography, and vintage year.
» Strategic: Using various market inputs to form a baseline, we create a recommended portfolio allocation.

* Opportunistic: We combine top-down and bottom-up analysis to target excess risk-adjusted returns through market intelligence and

superior manager selection.

Role Asset Categories Risks

Growth Public Eq& ate Market Decline
<X “3
Capital Preservation Private Credit, Fixed Income, Rising Interest Rates, Highly
P Hedge Funds Correlated Markets
Inflation Protection Real Assets: Re_:ql 29E1E, Deflation
Commodities

— Over a full'market cycle, private capital is intentioned to generate above-market returns commensurate with risks

associated with the asset class (i.e., illiquidity, time horizon, etc.).
— Given the length of the time required to deploy capital and the constant evolution of the opportunity set, investors in
private capital can commit consistently across cycles and avoid “market timing” to generate returns.
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Private Equity Fundraising Activity

5,000
4,500
4,000
3,500
3,000

2,000 1607
1,500
1,000 138729

Global Private Capital
Fundraising

B Fund Count

800
700
600
500 462
400

306
300

Fundraising

200 435 150

101
100 I35 Q I
, B=\UTHR

U.S. Private Equity

® Fund Count

(, ) CanterburyConsulting

2,500 2,110

1040
= IR
. aisENEN

m Aggregate Capital Raised ($bn)

508 533

431, 444 466

557

327

254
200 197

m Aggregate Capital Raised ($bn)

286

699

366

296

259

Private Capital

Through the first half of 2022, funds globally raised
$639 billion, which is on pace to match 2021
fundraising levels. However, a noticeable decline
from prior years is the number of funds that are
raising, which speaks to fe s‘aising larger

funds.
Since 200 Ivate ec nds comprised
approximately'40% of fundraising value. So far in

about 36% of fundraising value came from

. Noticeable fundraising increases

re capital (24.6%) and real assets

n this difference. Real assets funds, which
capture oil & gas strategies, comprised 14.5% of
commitments up from below 10% in the past three
calendar years.

Globally, fund managers who are raising their
eighth vintage or above have, so far in 2022, taken
in 33.6% of private capital commitments, versus
22.1% on average over the last five calendar years.

In the U.S., a total of $259 billion was raised across
296 private equity funds. While fundraising volume
is on pace to keep up with 2021 totals, GPs may
have to stay in market longer than expected as
some LPs reevaluate future commitments in
response to public market performance and the
resulting “denominator effect”.

Sources: PitchBook Q2 2022 Global Private Markets Fundraising Report;
PitchBook Q3 2022 U.S. PE Breakdown.

Note: Private equity funds comprise buyout, growth/expansion, diversified
private equity, mezzanine, secondaries, co-investment,
restructuring/turnaround, capital, and private debt.

*Global Private Capital Fundraising as of June 30, 2022

**U.S. Private Equity Fundraising as of September 30, 2022



Global Private Capital: Performance and Dry Powder Private Capital
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U.S. Private Equity Deal Activity Private Capital
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*As of September 30, 2022
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U.S. Private Equity Deal Activity Private Capital
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e The share of deals valued at $1 billion+ stood at
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Horizon Performance Private Capital

3-Year Rolling Pooled IRRs

5-Year Rolling Pooled IRRs

40.0%
* Through Q1 2022, all private capital strategies

30.0% experienced upticks in performance led by venture
capital and buyout. It is expected that most

20.0% 7 i strategies will be flat or down, depending on sector
10.0% exposure and strategy type, cond and third
quarters.
0.0% .
* Over a five=year ro basis, venture performance
-10.0% has surpassed buyout, and both continue to be the
top-performing private capital strategies.
-20.0%
r otes that venture capital exhibits a
-30.0% 10 10 10 10 10 10 10 10 10 10 10 10 10 10 .i¢ return profile versus other strategies, given
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Quarterly Spotlight: U.S. Venture Capital Private Equity

18%
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Quarterly Spotlight: U.S. Venture Capital

$400
2>
:; $350
5
< $300
+
2 $250
©
= $200
S
©
O $150
)
S
2 $100
)
> $50 _ -
5 4 H EE
O N O O > ©
SERV AN SRR RN
PR R P P P
mmm Deal value ($B)
100%

Share of U.S. Venture Capital Exit
Value by Type

N ™ < Te}
~1 ~1 ~1 ~1
o o o o
N N N N
m Acquisition

(, ) CanterburyConsulting

© ~
< <
o o
N N
B Public listing

2018

Deal count

90%
80%
70%
60%
50%
40%
30%
20%
10%

0%

Buyout

2019

r

2020

2021

20,000
18,000
16,000
14,000
12,000
10,000
8,000
6,000
4,000

2,000

2022*

Private Equity

* The total dollars invested in late-stage venture-
backed companies decreased by 48% from the Q2
figure of $48 billion and set a record 11-quarter

* Based on exit activity. t h Q3 2022,

low.
JSE

PitchBook estimates @ | reach a five-year low
during 20 is od, at this point, that
the IPO window, has ‘effectively dried up, limiting
late-stage companies' options for additional
w gh Q3 2022, the share of exits via
acquisitions has increased meaningfully both in
\ terms of exit value and count. This trend is likely to

continue as the availability for late-stage

companies to pursue public listings remains
challenged.

Source: PitchBook Q3 2022 NVCA Venture Monitor
*As of September 30, 2022



The Private Credit Opportunity
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Private Credit

* From a GDP perspective, the U.S. middle
market segment, defined as businesses that
are between $25 million and $1 billion in
enterprise value, is the third largest economy
in the world.

* 200,000 businesses categorized in the middle
market equate to a.combined one-third of
private sector GDP.

* The private credit asset class has grown
considerably since the Global Financial Crisis.
Since 2018, dry powder has ranged between
$400 to $500 billion as debt appetite from
private equity and other market participants
has grown.

* Middle market loans have generally produced
a yield premium above public high yield with
lower volatility.

* The Cliffwater Direct Lending Index (CDLI) is an
asset-weighted index of directly originated
middle market loans. The index measures
unlevered, gross of fees, performance of the
underlying loans of Business Development
Companies (BDC’s).

Sources:; Churchill, National Center for the Middle Market;
Pitchbook; The Lead Left; Cliffwater Direct Lending Index Data as of
June 30, 2022.
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Private Credit Activity

Private Credit
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