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Role in the Portfolio Private Equity

Canterbury Consulting recommends a diversified portfolio of private capital strategies. Consistently
committing to private capital drives long-term asset growth, net of inflation, by taking advantage of the
illiquidity premium derived from inefficient markets and superior manager selection.

— Canterbury blends strategic and opportunistic approaches to construct private capital portfoliosthat are.diversified by

sector, geography, and vintage year.
» Strategic: Using various market inputs to form a baseline, we create a recommended portfolio allocation.

* Opportunistic: We combine top-down and bottom-up analysis to achieve excess risk-adjusted returnsthrough market intelligence and

superior manager selection.

Role Asset Categories Risks

Growth F%m\rivate E’.lity Market Decline
. . . Rising Interest Rates, Highly
Capital Preservation Fixed Income, Hedge Funds Correlated Markets
Inflation Protection el e R"t?' =S, Deflation
Commodities

— Over a fullimarket cycle, private equity is intentioned to generate above-market returns commensurate with risks

associated with the asset class (i.e., illiquidity, time horizon, etc.).
— Given the length of the time required to deploy capital and constant evolution of the opportunity set, investors in
private equity must commit consistently across cycles and avoid “market timing” in order to generate returns.
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U.S. Private Equity Valuation Overview Private Equity
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Private Equity Fundraising Activity
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Global Private Capital Fundraising
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Private Equity

* The ensuing volatility and uncertainty in the public
markets due to COVID-19 challenged private capital
fundraising activity. The 12 months ending
September 30, 2020 saw a drop ofi,7% in capital

raised relative to the same p prior year.

However, some strategie ©

experienced gro i

state and private debt
f more than 20%.

| firms, constraining smaller first-time fund
anagers. In 2020, only 150 first-time funds closed

\ for an annual pace estimated at 200. This is

significantly lower than the 277 first-time funds
closed in 2019 and the 300 first-time funds closed in
2017.

» U.S. PE fundraising dropped substantially with a
38.4% decrease in funds closing in 2020 versus
2019. Total capital raised was down 36.8%
compared to the year prior.

* U.S. PE fundraising in 2020 was concentrated
towards tech-focused funds, notably Thoma Bravo
who raised $22.8 billion across three funds. In 2020,
U.S. technology fundraising surpassed every other
year on record, totaling $63.1 billion across 45 funds.

Sources: PitchBook Q3 2020 Private Fund Strategies Report and PitchBook
2020 U.S. PE Breakdown.

Private equity funds include: buyout, growth/expansion, diversified private
equity, mezzanine, secondaries, co-investment, restructuring/turnaround,
venture capital, private debt, energy, real estate, and fund of funds.

* Global Private Capital Fundraising as of September 30, 2020



Global Private Capital: Performance and Dry Powder Private Equity
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U.S. Private Equity Deal Activity Private Equity
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U.S. Private Equity Deal Activity
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Private Equity

48% of total PE deals in the U.S. comprised
deals valued between $100 million and $500
million in 2020, versus 42% in,2019. This is
above the ten-year avera

lued at $2.5

em reater share of
than deals ranging from $1 billion
ion. This has been driven by the
umber of mega funds and their
ponding transaction sizes.

Historically, deals t
billion or

\ e From 2017 to 2019, the share of PE deals in

the IT sector has averaged to 18%. In 2020,
the proportion of deals tied to the tech sector
was 24%, the highest it has been since 2016.
This sector, particularly SaaS, offered PE
investors the opportunity to invest in
companies whose products and services
experienced significant demand as stay-at-
home orders accelerated the adoption of
digital/remote technologies. This dramatically
increased the valuation multiples for these
companies.

Source: PitchBook 2020 U.S. PE Breakdown



Horizon Performance Private Equity

* Through Q4 2019, private equity markets
remained stable over the prior several years.
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